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A'winning streak of trophy deals in 2014 pushed
take-up in 2014 to a new peak. However, quarter-on-

wr\(ery mixed picture across the markets.
imry
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decade in the making, a near-
miss with a Crossrail eviction
notice and asearch fora

300,000 sq ft-plus building

that reportedly needed several

entrances to spare the blushes
of competing clients crossing in reception.

Advertising giant Omnicom’s mammoth

search foranew London home finally
ended in quarter four, landing the southern
fringe one of the juiciest office lettingsin
2014 and helping to hand London its best
year's take-up fora decade.

e : Getting the deal completed must have
S, f | required a bucketful of patience, but if
s 4 Omnicom’s agents are feeling the strain

they are showing no trace of it.

“|t feels like passing an exam, if you
know what | mean,” says Andrew Parker,
head of City leasing at Cushman &
Wakefield. “All those deals are pretty
intense for short periods of time, but that's
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not to belittle the pleasure of the deal going
overtheline,” he adds.

Parker is clearly uncomfortable
attaching too much hubris to his
comments, but the agency has been
landing some big mandates of late. In the
third quarter, its work for Amazon at
Principal Place, along with Allsop, bagge
it the top deal of the year and a top placei
EG’s Q3 rankings.

Last quarter, big trophy deals made up
two-thirds of all C&W's disposals, and
actingon Omnicom’s deal with DTZand
Dong Energy’s new West End base joint
with CBRE earned them a top-four positic
in EG’s Q4 rankings.

It echoes a London-wide trend,
trophy deals to trophy clients driving the
marketin 2014, pushing take-up through
the 14m sq ft mark and above 2006°s peak

Space signed for took a leapi
second halfo
and soutt
triple-di
The
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FOCUS

INVESTMENT

More than four times as much money
was spenton London propertyin the last
quarter of 2014, compared with the first.

Q4 sawinvestors part with £6.6bn,
against Q1’s paltry £1.5bn.

“Very little fell through from Q4 2013
intothe newyear and we all started to
look around and think, uh, are we in for
aquietyear?” says Damian Corbett,
head of central London capital markets

atJLL.

Despite hurtling headlong at break-
neck speed towards the end of the year,
not even the sale of the Gherkin was
enoughtotake 2014’s levels over the
previousyear. Overall, £17.2bn was
transacted, with the City core inching
ahead of the West End.

Achange insentiment after the first
quarter helped and Corbett says
investors started to fallinto two groups: |
those that felt the top of the market was
insightand needed to lock-in returns
and take money off the table, or those
nervous about the massive pools of
money they had to still invest.

Sellers that had looked outside
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London started to flow back in as they
found the grass was not necessarily
greener in Germany and the US.
Overall, JLLs sales stats showed final
priceswere, on average, 21.6% over the

quoting price.

Despite what Corbett calls abenign
interest rate environmentand a “huge
dollop of quantitative easingin
Europe”, 2015 is unlikely to top 2014.
“Thereislikely to be apause in the
market around election time, then foot
tothefloor again for the remainder of

theyear,” he says.

04:TOP DEALS OF THEQUARTER

aquarter of the last three months’ lettings
by sq ft, leaving a deep impression on
market figures and our league tables.
Churn might have helped some boost their
position, but there was not a single top-five
agentthat had notacted on one, if not
more, of the top five deals of the quarter.
But while the markets hurtled towards
historic highs, onthe ground it felt a bit
more subdued. “It certainly didn't feel like
the peak. It felt like 2005 or 2006, maybe, a
precursor to the boom,” says Chris Vydra,
head of City office leasing at CBRE, echoing
ageneraldisbeliefamong the agents at

1
:

justhow good the year-end figures are.
CBRE topped the Q4 league table, only
just beating JLL. But on a market-by-
market basis, London delivered avery
mixed performance for all the agents. The
West End rose by almost 17% quarter on
quarter, despite landing just one of those
top-five deals. Meanwhile, in the City core
and fringe, although offices delivered a
solid performance for the year as awhole,
both markets fellin the last three months.
Midtown was the only marketto seea
serious slip into the red, both annually and
quarterly. Annual take-up dipped by 10%

TOP LONDON LEASING AGENTS Q4 TOP LONDON ACQUIRING AGENTS 2014 TOP LONDON INVESTMENT AGENTS Q4

CBRE 1,228,745 92
Jui 1,168,204 81
D1Z 791,870 33
Cushman&Wakefield 682,260 19
BNPParibasRealEstate 431,673 32
Savills 385,494 35
Knight Frank 348,067 29
Colliers International 181,068 30
Allsop 137,150 15
MonmouthDean 133,998 27
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Cushman&Wakefield 1,425,778 30
CBRE 1,360,629 84
JUL 1,053,331 50
Knight Frank 723738 19
D1Z 629,733 24
Savills 466,174 32
BNPParibasRealEstate 423,840 25
DeVono 311,238 47
Allsop 230,825 8
GVA 199,550 22
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GMReal Estate 2,658
Jui 2,236
CBRE 1,590
Savills 1,056
Strutt& Parker 1,041
Deloitte Real Estate 766
Knight Frank 659
BNP Paribas Real Estate 612
D1Z 601
Colliers International N



CONSENSUS RENTS 2014

2014 annual change M 2014 quarterly change @ consensus rents (£ per sq ft)
20%

0
Gresham St/ Aldgate  Chancery  Covent Euston  Mayfair/  Victoria Soho  Paddington ~ More Canary
Leadenhall St/ Lane Garden Road  StJames London  Wharf
Broadgate
Source: EG Consensus Rents Panel: Cushman & Wakefield, Deloitte Real Estate, JLL, CBRE, Savills, Farerother (Midtown, Covent Garden & South Bank)

and fourth-quarter lettings slipped by 16%
compared with the same period last year,
hampered by a sub-5% availability rate -
the lowest since the middle of 2007.

What confidence agents lacked,
occupiers more than made up for. Vydra
says last year saw 60% more prelets “off
plan” by total size compared with the
previous year and expects more preletsin
2015. He says: “SocGen had the choice to
relocate anytime in the last 10 years
because it owned its key occupied building,
so had greater flexibility on exit.”

Instead, says Vydra, it chose now.
Equally, he adds: “M&G could have held
over and delayed its decision to a later date,
but it saw that the realistic City core
relocation options were running out fast.”

With that comes the hope of rising rents.
Now the City feels cheap, although most
property professionals prefer to say
“exceptionalvalue”. The hope is that this
willdrive up rentsin the core. “We are
already seeing thatin quoting rents,” says
C&W's Parker. “We've got a small building
on Cannon Street that's quoting £62.50 per
sq ft, which feltayear ago more like a
£52.50 per sq ft building.”

Inthe secondary market some say there
are signs things are shifting. Chris
Sutcliffe, partner at Newton Perkins, says
secondary stock is moving quickly, a fact
that might have helped the City specialist
make a surprise entry in our table at
number 11. Pointing toa building itis
acting on where rents have moved from
£35 persq ftto £42.50 per sq ftin the past
year, Sutcliffe adds: “That's 22% without
any particularimprovementin terms of
landlord capex. Prime must go up now.”

INVESTMENT BY MARKET 2014 (EM)
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AGENTS BY SUB-MARKET 2014 (Q4)

CITYCORE
Rank

JU

Disposals
(sqft)
492,624

CITYFRINGE
Rank Agent

Hatton Real Estate

City fringe

Docklands

Disposals
(sqft)
101,650

CBRE

298,099

D1Z

76,578

Savills

Cushman & Wakefield

61,296

237,986

D1z

194,074

CBRE

58,382

Newton Perkins

MIDTOWN
Rank Agent

BNP Paribas Real Estate

105,014

Disposals
(sqft)
207,451

JIL

WESTEND
Rank

CBRE

56,708

Disposals
(sq ft)
266,228

CBRE

97,147

JIL

216,081

Knight Frank

66,556

Cushman & Wakefield

132,630

Lambert Smith Hampton

58,479

Knight Frank

123,876

Farebrother

DOCKLANDS
Rank Agent

CBRE

54,743

Disposals
(sqft)
335,166

ColliersInternational

SOUTHERN FRINGE
Rank Agent

D1z

107,417

Disposals
(sqft)
415,477

JLL

294,226

Cushman & Wakefield

404,456

Knight Frank

32,101

CBRE

159,883

Savills

21,807

BNP Paribas Real Estate

98,245

GM Real Estate

14,226
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Knight Frank

67,165
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THE MARKET

2014 was the best year for London offices in more thana
decade. Confidence continues to grow in the capital, with
the amount of office space signed forin 2014 topping 14m
sq ftand inching above the 2006 peak.

Take-uprose by 12% last year, with Docklands leading
gains and more than doubling the space signed for last
year. The City core remained the largest market, with 4.6m
sq ft signed for, but as the availability squeeze cranked upa
notch, Midtown had the worst year of all the submarkets,
with take-up dropping by 10% on Q4 2013.

For London overall, after a fast first nine months of the
year that saw a quarterly average of 2.3m sq ft put under
offer, there were signs that confidence is starting towane.
In Q4 space placed under offer fell to 1.6m sq ft. With the
big corporates now settling prelets, some are starting to
question where growth can come from.

PRACTICE & LAW

1.1m sq ft

Five-year quarterly average Five-year quarterly average

2.9m sq ft

14.5m sq ft

4.7m sq ft

EG LIFE

West End
0.9m sq ft

A on Q42013

Five-year quarterly average

U.7m sq ft

2014 total

3.1m sq ft
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Omnicom finally put
pento paperinQ4and
signed a deal for its
300,000 sq ft-plus
requirement. The
advertising agency
took spaceinthe
southern fringe,
boosting the market’s
quarterly take-up
figure to four times
the five-year
quarterly average.
The dealwas the
second largest of the
year, sitting just
behind Amazon’s
mammoth 430,000 sq
ft letting at Principal
Place, EC2,in Q3.
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